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Performance

Learning Fun



Who would like more
money?
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The 6 Fears

Failure
Exposure
Embarrassment

Conflict
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Why does a sales person not
achieve?

- Money
* Time
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Fundamental lack of RESOU RCES



Resourcefulness
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Three Questions of Destiny

 What are you going to focus on?

What are you going to focus
 What meamggh\oyll you apply?

 What response vg}lszou give?
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PAST / PRESENT / FUTURE



Three Questions of Destiny

WHAT MEANING WILL YOU
APPLY?



Three Great Stories:

VILLIAN
VICTIM HELPLESS



Three Questions of Destiny

WHAT RESPONSE WILL
YOU GIVE?



http://realissimo.files.wordpress.com/2009/06/tankman.jpg
http://www.knowsies.com/blog/wp-content/uploads/2008/06/mandela.jpg

THE SIX PRINCIPLE NEEDS

* CERTAINTY

* UNCERTAINTY

* SIGNIFICANCE

* CONNECTION

* GROWTH

* CONTRIBUTION BEYOND SELF




Builders On High Rise
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